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Glossary & Definitions 
 

1. ACTIVE LISTINGS 
 
a. Number Active: The number of listings which are currently being marketed but do not yet have a purchase 

agreement. 

b. Average Days on Market (DOM): The average marketing period of currently active listings. This does not 

account for some listings which have had a previous listing period, but were re-entered as a new listing. 

c. Average List Price: The average price that a seller is currently asking.  Otherwise known as the asking price 

of a home. 

 
 

2. PENDING LISTINGS 
 
a. Number Pending: The number of current listings for which a contract has been signed but has not yet closed. 

b. Pending Ratio: Sometimes called a “list to pending ratio”.  This is a measure of how fast homes are going 

under contract vs. how fast they are being listed. 

 
Pending Ratio =       P (Number of Pending Listings)  

 A+P (Number of Active + Pending) 
   

(P) represents homes that buyers have chosen  

  (A+P) represents the entire pool from which they have chosen 

 
 

3. EXPIRED LISTINGS 
 
a. Number Expired: The number of listing agreements that have expired in the last 6 months. 

 
 

4. SOLD LISTINGS 
 
a. Number Sold: The number of homes that have gone to a closing in the last 6 months. 

b. Average Days on Market (DOM): The average amount of time it has taken homes to sell in the last six (6) 

months. 

c. Average Original List Price: The average price at which a sold home was originally marketed. 

d. Average List Price: The average price at which a sold home was marketed just prior to selling. 

e. Average Sold Price: The average price for which a home sold. 

f. List to Sales Ratio: The percentage of the list price that the buyer ultimately paid for the home.   

 
List to Sales Ratio =     Average Sold Price  

         Average List Price 
 

g. Absorption Rate: An estimate of how fast listings are currently selling, measured in months.  This calculation 

helps determine whether an area is trending towards a buyers or sellers market. 

 
Absorption Rate =         Number of Active Listings  

    Avg Number of Sales per Month 
             (Over 6 mos. Period) 
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